SUBJECT: 

Client Tips eLtr from JO BECKER
Dear Friends,

Special thanks to Ron & Elain of Oregon Realty Co. and Gillian Ronning at Stewart Title for their recent referrals!

2005 was a very busy year for me in many realms, and consulting was no exception.  Demand for consulting work grew significantly—almost 25% over all of last year.  Most clients are agents, but I’m drawing interest from other industries as well.  I’ve been fortunate to contract with a couple wonderful colleagues to manage on-going marketing campaigns, both print and electronic.  

Perhaps 2006 is the year to get your own marketing campaign off the ground, or to brush up on your computing skills.  Let me know how I can help you reach your goals!

Sincerely,

Jo Becker

503/493-6883 and JoByEmail@yahoo.com

NEWS YOU CAN USE:  

I have been writing marketing- and technology-related articles for Principal Broker Magazine (PB) since 2003.  Visit the publication’s site here.

Email Mindy Sullivan, Editor, (mindy@2brainscreative.com) for a free subscription!  

MARKETING TIPS:  Well, we’ve done it.  We’ve ushered in a new year and said goodbye to yet another.  I hope 2005 was a banner year for each of you.  Whether it was or not, you likely have your sights set on doing as well or better this year.  How are you going to accomplish that?  What planning and budgeting have you done to assure your success?  How will you reach your market if growing sales is your aim?  What, precisely, are your goals for 2006?  

While it’s quite cliché, the beginning of the year is a good time to reflect on where you’ve been and where you want to go, to make those proverbial resolutions, and to get organized.  If you haven’t yet invested some time planning and projecting for 2006, dive into it now before we slip any further into the year!  

Whether you would consider your goals modest or mammoth, they should be:

1. Meaningful to you

2. Detailed and written

3. Measurable and quantifiable

If you need someone to bounce ideas off of or to keep you on track as you approach your plans for the new year, feel free to drop me a line—Let me know how I can help you in your practice!

TIPS AND TRICKS:  In this section, I offer quick and simple computer tips or other resources you can use to improve your computing performance.

Here’s a quick but handy computer move for you.  If you’re like me, you have a number of program or file icons stored on your computer’s desktop for easy access.  But what if you have one or more programs already open?  The single quickest way to get back to your desktop and automatically minimize all other open screens is to hold down the Start button on your keyboard (sometimes has a MS Windows icon on it) and also hit the M button.

--Just for Fun:  Interested in giving back to the communities you serve but don’t know where to start?  Check out this site for an array of volunteer opportunities in Multnomah and Washington Counties.  Search by date (calendar function), projects of interest to you, etc.

I’ve trained and served as a project leader for two of Hands On Portland’s work projects and found it to be a real rewarding experience!

· www.handsonportland.org 

--Industry Resource:  

This month I’d like to introduce you to ImageSetters, LLC—a full service real estate residential & commercial sign placement service designed to be your marketing assistant.  From sign & directional placements, to flyer design, printing & placement, to creative photography services, let ImageSetters be your background marketing assistant without the added payroll.  Email notifications keep you informed of your sign service status! Convenient, easy ordering is available online or by fax. 

For information contact:  503-663-5423, pat@imagesettersllc.com, or www.imagesttersllc.com 
I hope these tips have been useful to you.  Please don’t hesitate to call/write if you have computing questions or are ready to ramp up your own marketing campaign!  Referrals to your officemates and other small business owners are always appreciated.  


Thank you for your continued support!

Warmly,
Jo Becker, BA

503/493-6883

JoByEmail@yahoo.com
Formerly of Oregon Realty Company’s Portland West Office

Archived Resources:
· JoAnn Rouza Interiors:  http://www.jrouzainteriors.com
· Susan Robinson:  www.ecoquestintl.com/susanrobinson (password:  prosper)
· Decorative Christmas Ornament Hangers:  http://geocities.com/jobyemail
· Investment Analysis Software: bradvincen@yahoo.com 
· Lincoln City cottage:  http://www.beachstumps.com/beachstumpscottage 
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